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ou’re looking for, including price, style, and location.
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2 Get Pre-Approved: Knowing how much you can afford will
save time and keep your home search realistic.

3 Let the Search Begin: Your agent locates and schedules
showings of homes that fit your needs.

4 Submit an Offer: You found the home! Now, your agent will
submit your offer to the Seller, including price and terms.

5 Negotiation & Contract: After some back and forth with the
Seller, your agent will prepare the purchase agreement for all to sign

n
and discuss owner’s title insurance to protect your financial investment. /:E’/
6 Order Title: Once details are ironed out and a purchase agreement is Hoi’;':';::r,s : -\ Negotiation 5
signed, your Escrow team will order the title insurance policy with Upward L —— Q & Contract

Title & Closing.

7 Final Details: The appraisal is ordered, the home is inspected, and the
loan terms are finalized with the lender.

8 Final Details

9 Closing: Documents are signed and received by all parties, the loan is 7
funded and funds are disbursed, Upward Title & Closing records the Deed
at the County.

8 Explore Homeowner’s Insurance: Homeowner's Insurance protects
your property against loss or damage.
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This material is not intended to be relied upon as a statement of the law, and is not to be construed as legal, tax or investment advice. You are encouraged to consult your legal, tax or investment professional for specific advice. The material is meant for general illustration and/or informational purposes only.
Although the information has been gathered from sources believed to be reliable, no representation is made as to its accuracy. Intended for distribution to only one per individual for marketing purposes only on behalf of our company. Not for reproduction.



